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Important Disclosure Information: 

This presentation is the propriety and confidential work product of Mariner Institutional and has been 
prepared for use with the Florida Public Pension Trustees Association (FPPTA). Any reproduction or 
reuse of the document without the express written consent of Mariner Institutional is strictly prohibited. 

This document is being provided solely for informational and educational purposes and should not be 
regarded as investment advice or as a recommendation regarding any particular course of action and 
additionally is not intended to provide, and should not be relied upon, for legal, tax, or accounting 
advice. The material provided herein is valid as of the date of distribution and not as of any future date, 
and will not be updated or otherwise revised to reflect information that subsequently becomes 
available, or circumstances existing or changes occurring after such date. 

This document may contain opinions, observations, projections or forward-looking statements which 
are subject to various uncertainties whereby the actual outcomes or results could differ from those 
indicated. Certain information is based on sources and data believed to be reliable, but Mariner 
Institutional cannot guarantee the accuracy, adequacy, or completeness of the information. The source 
for all data, charts and graphs is Mariner Institutional unless otherwise stated.

Mariner Institutional is an investment adviser registered with the U.S. Securities and Exchange 
Commission. Mariner is the marketing name for the financial services businesses of Mariner Wealth 
Advisors, LLC and its subsidiaries. Investment advisory services are provided through the brands 
Mariner Wealth, Mariner Independent, Mariner Institutional, Mariner Ultra, and Mariner Workplace, 
each of which is a business name of the registered investment advisory entities of Mariner. For 
additional information about each of the registered investment advisory entities of Mariner, including 
fees and services, please contact Mariner or refer to each entity’s Form ADV Part 2A, which is 
available on the Investment Adviser Public Disclosure website (www.adviserinfo.sec.gov). Registration 
of an investment adviser does not imply a certain level of skill or training.
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Topics to be Covered:
Selecting an Investment Consultant

Working with the Investment
Consultant

Evaluating the Investment Consultant
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Florida Statute Requirements

Every 3 years: plan must hire a
“Professionally Qualified Independent
Consultant”

Provide services on a flat-fee basis.

Not associated with the money manager(s) for
the pension fund.

Makes calculations on a time-weighted basis,
net of fees.
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Firm Considerations
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Consultant Considerations

Education

Credentials

Experience

Professional Style/Fit for the Plan
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Up Front Work

 Assess plan: objectives, risk
tolerance, etc

 Discuss asset allocation and types of
investments

 Create/amend the Investment Policy
Statement (required by FL statute
112.661)

 Select managers/funds
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Asset Allocation Sample
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Investment Policy Statement (“IPS”)

 Outlines roles of all
parties involved with Fund

 Outlines types of assets
to invest/not invest in

 Sets amounts to be
invested in each asset
class

 Defines how risk will be
managed

 Statutory requirements
for investing funds

 How success of the
program will be
measured

 And more
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Ongoing Work

 Attend quarterly meetings

 Give economic update

 Report on plan and manager performance, IPS
compliance

 Update on Asset Allocation and Rebalancing
Needs

 Make recommendations

 Educate trustees

 Answer any questions
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Economic Updates

As of 6/30/24. 
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Performance Updates Sample

How did the plan do?

How did the benchmark do?

How did similar plan types do?

How did individual 
managers in the plan do?
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Asset Allocation

out of 
compliance
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Investment Policy Compliance
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Plan Success/Results

Service Levels

Fees

Transparency
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More on Transparency

Ask your Consultant:

Registered with the SEC?

Any relationships with money managers/broker
dealers?

If so, are they compensated for those?

How are conflicts of interest managed?

Are they a fiduciary?
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